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True wealth is more than just
the accumulation of more.

2



Please keep the 
picture subject 
within this area.
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DO MORE WITH 
YOUR WEALTH.



Please keep the 
picture subject 
within this area.

We help you to 
transform your net 
worth into
Net Worthwhile.™
Regardless of net worth or investment 
expertise, we believe you want to use your 
wealth to do something worthwhile — for you, 
those you love and your community.
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Please keep the 
picture subject 
within this area.

What’s Your Net 
Worthwhile?™
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Net Worthwhile™ inspires you to think 
about your wealth in new ways, so you 
can make a bigger impact on the people 
and things most important to you.
Redefine the relationship between wealth 
and worth.

Give back to make a meaningful impact.

Use your wealth to fuel personal and 
financial growth.

Connect with like-minded people.

Live your best life.



Please keep the 
picture subject 
within this area.
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ABOUT
OUR FIRM



• 100% independently owned

• 100 PEOPLE (37 CFPs, 9 CFAs, 9 CPAs, 
3 JD/LLM)

• 97% client retention since 1997*

• $6.1 billion assets under management

• 50 average clients per advisor

• 0 advisors who have left for a competitor
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By The Numbers

*Retention rate compiled exclusively by SignatureFD. The retention ratio should not be construed by a client or prospective client as a guarantee that he/she will 
experience certain level of results if SignatureFD is engaged, or continues to be engaged, to provide investment advisory services, nor should it be construed as a 
current or past endorsement of SignatureFD by any of its clients.



Please keep the 
picture subject 
within this area.

Financial Design
for Life.
• Through integrated wealth management 

services, we help you create a financial 
design for life that will enable you to protect, 
grow, give and live your wealth.
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Asset Protection:

Risk management and insurance consulting:
•  Life insurance
•  Disability insurance
•  Long-Term care insurance
•  Property & casualty insurance

Strategies designed to help secure your short & 
long-term financial health and the well being of 
those you love:
•  Asset protection consulting
•  Eldercare planning
•  Special needs family planning
•  Trust design & implementation
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Cash Flow, Debt & Tax Strategies:

Maximize cash flow & minimize taxes for the life you 
want.
•  Cash flow planning
•  Debt analysis & structuring
•  College/Education planning
•  Executive compensation planning
•  Retirement planning
•  Stock option analysis & planning
•  Tax planning

With Financial Freedom Your Family, Lifestyle
& Property

Live Protect



Wealth Legacy Planning:

Combine your passions & resources to build a 
living and lasting legacy.
•  Estate planning
•  Family wealth counseling
•  Generosity/Philanthropic planning
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Investment Strategies:

•  Investments intended to decrease risk &
increase return.

•  Unique exposure to alternative & private 
investments within your appropriate
risk allocation

•  Equity investments that help prevent the loss of 
future purchasing power, eliminating the “run out of 
money” fear

•  Solutions to minimize or defer income taxes

Your Investments &
Income Potential

To the People & Causes 
Most Important to You

Grow Give
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Please keep the 
picture subject 
within this area.

14
P

re
se

nt
at

io
n 

Te
m

pl
at

e

THE POWER OF A PLAN



The need in 
today’s world can 
be overwhelming



Moving from donor to philanthropist.

“One who makes an active effort to promote human 
welfare; a person who practices philanthropy.” 

Philanthropy: 

Long-term

Strategic

Focused

Source: Webster’s Dictionary



Moving from donor to philanthropist.
The secret is STRATEGY





What do we mean by
“Strategic Generosity?”

PASSIONS

Causes that are 
meaningful to you

RESOURCES

Your time, money 
and abilities 

PEOPLE

Relationships 
with those you 
want to impact 



Give with clarity and passion
• Identify the causes you care about.

• Deepen relationships.

• Create boundaries.

Focus on results
• Go deeper with intention.

• Work to create a greater impact.

Build an enduring legacy
• Engage your family and those you love.

• Inspire with an example of generosity.

• Children can participate and honor 

intentions.

We plan our budget. We 
plan our investments.

What if we could also plan 
our impact?

MAKING A PLAN FOR 
YOUR GIVING



Why do you want to give?
• Values
• Motivations

What do you have to give?
• Gratitude
• Resources (more than just money!)

How do you want to give?
• Passions
• Partners

• Action Plan & Timeline

How can you celebrate, reflect, and inspire others?

Our vision is that every 
client experiences the joy 
of a generous life.

Our mission is to provide 
the resources and 
guidance to engage others 
in a journey of generosity



Our 
Approach 



PORTFOLIO
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Utilize strategies to potentially reduce or avoid taxable income.

• Retirees may consider donating IRA RMD assets tax free directly to charities

Maximize deductions during years when itemizing:
• Some taxpayers may benefit by alternating between claiming the standard deduction some years and 

itemizing deductions other years — “lump” as many deductions (such as charitable contributions) into those 
years when itemizing.

• For example, instead of making consistent charitable gifts each year, consider making a large gift in 1 year or 
funding a donor-advised fund.

Charitable Gifting to Avoid Estate & Income Tax:
• Gift appreciated assets to charity instead of cash.

• Retirement assets are a very tax inefficient asset to pass to the next generation and are excellent for 
testamentary charitable giving.

PHILANTHROPIC INCOME/ ESTATE 
TAX STRATEGIES









Disclosures

Past performance may not be indicative of future results. Different types of investments involve varying degrees of risk. 
Therefore, it should not be assumed that future performance of any specific investment or investment strategy (including the 
investments and/or investment strategies recommended and/or undertaken by SignatureFD), or any non-investment related 
services, will be profitable, equal any historical performance level(s), be suitable for your portfolio or individual situation, or 
prove successful. SignatureFD is neither a law firm nor accounting firm, and no portion of its services should be construed as 
legal or accounting advice. Please remember that it remains your responsibility to advise SignatureFD, in writing, if there are 
any changes in your personal/financial situation or investment objectives for the purpose of reviewing/evaluating/revising our 
previous recommendations and/or services, or if you would like to impose, add, or to modify any reasonable restrictions to our 
investment advisory services. A copy of our current written disclosure statement discussing our advisory services and fees is
available upon request. The scope of the services to be provided depends upon the terms of the engagement. Historical 
performance results for investment indices and/or categories have been provided for general comparison purposes only, and 
generally do not reflect the deduction of transaction and/or custodial charges, the deduction of an investment management 
fee, nor the impact of taxes, the incurrence of which would have the effect of decreasing historical performance results. It 
should not be assumed that your account holdings correspond directly to any comparative indices.
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*Retention rate compiled exclusively by SignatureFD. The retention ratio should not be construed by a client or prospective 
client as a guarantee that he/she will experience certain level of results if SignatureFD is engaged, or continues to be engaged, 
to provide investment advisory services, nor should it be construed as a current or past endorsement of SignatureFD by any of
its clients.Th
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Important Disclosure Information
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