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True wealth is more than just
the accumulation of more.
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We help you to
transform your net
worth into

Net Worthwhile.™

Regardless of net worth or investment
expertise, we believe you want to use your
wealth to do something worthwhile — for you,
those you love and your community.




What’s Your Net
Worthwhile?™

Net Worthwhile™ inspires you to think
about your wealth in new ways, so you
can make a bigger impact on the people
and things most important to you.

Redefine the relationship between wealth
and worth.

Give back to make a meaningful impact.

Use your wealth to fuel personal and
financial growth.

Connect with like-minded people.

Live your best life.

WEALTH

The Accumulation
of More

" 4

WORTH

The Achievement
of Better

Net Worthwhile



OUR FIRM
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By The Numbers

100% independently owned

100 PEOPLE (37 CFPs, 9 CFAs, 9 CPAs,
3 JD/LLM)

97% client retention since 1997*

S6.1 billion assets under management

50 average clients per advisor

0 advisors who have left for a competitor

*Retention rate compiled exclusively by SignatureFD. The retention ratio should not be construed by a client or prospective client as a guarantee that he/she will
experience certain level of results if SignatureFD is engaged, or continues to be engaged, to provide investment advisory services, nor should it be construed as a
current or past endorsement of SignatureFD by any of its clients.



Financial Design
for Life.

« Through integrated wealth management
services, we help you create a financial
design for life that will enable you to protect
grow, give and live your wealth.




Live

With Financial Freedom

Cash Flow, Debt & Tax Strategies:

Maximize cash flow & minimize taxes for the life you
want.

e Cash flow planning

e Debt analysis & structuring

e College/Education planning

e Executive compensation planning

e Retirement planning

e Stock option analysis & planning

e Tax planning

P_rotect

Your Family, Lifestyle
& Property

Asset Protection:

Risk management and insurance consulting:
e Life insurance

Disability insurance

Long-Term care insurance

Property & casualty insurance

Strategies designed to help secure your short &
long-term financial health and the well being of
those you love:

e Asset protection consulting

e Eldercare planning

e Special needs family planning

e Trust design & implementation



Grow

Your Investments &
Income Potential

Investment Strategies:

e Investments intended to decrease risk &
increase return.

e Unique exposure to alternative & private
investments within your appropriate
risk allocation

e Equity investments that help prevent the loss of
future purchasing power, eliminating the “run out of
money” fear

e Solutions to minimize or defer income taxes

Give

To the People & Causes
Most Important to You

Wealth Legacy Planning:

Combine your passions & resources to build a
living and lasting legacy.

e Estate planning

e Family wealth counseling

e Generosity/Philanthropic planning
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ELIZABETH BURDETTE, JD, CAP®
DIRECTOR OF GIVING




COLIN STURGIS, CFP®, CSRIC™
PARTNER, WEALTH ADVISOR
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The need in
today’s world can
be overwhelming

= Che New flork Times =~
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Moving from donor to philanthropist.

“One who makes an to human
welfare; a person who philanthropy.”
Long-term Focused

Strategic

Source: Webster’s Dictionary



Moving from donor to philanthropist.
ThesecretisS|RATEFGY
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TPl's Philanthropic Curve

Achieving
High Impact

Leveraging

Focusing
on Issues
and Eesulfs
Becoming
V hMore

strateqic
Getting g

Becoming Organized
a Donor

® The
Philanthropic
Initiative
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What do we mean by

“Strategic Generosity?”

PASSIONS

Causes that are
meaningful to you

RESOURCES PEOPLE
Your time, money Relationships
and abilities with those you

want to impact



MAKING A PLAN FOR
YOUR GIVING

We plan our budget. We
plan our investments.
What if we could also plan
our impact?

Give with clarity and passion

* ldentify the causes you care about.
 Deepen relationships.

 Create boundaries.

Focus on results

 Go deeper with intention.

 Work to create a greater impact.

Build an enduring legacy

 Engage your family and those you love.
« Inspire with an example of generosity.

* Children can participate and honor

intentions.



SIGNATUREGENEROSITY Why do you want to give?

a community of SIGNATUREFD ° Values
 Motivations
Our vision is that every What do you have to give?
client experiences the joy . Gratitude

of a generous life. * Resources (more than just money!)

.. . . H d tt ive?
Our mission is to provide ow do you want to give

 Passions
the resources and
guidance to engage others * Partners
in a journey of generosity » Action Plan & Timeline

How can you celebrate, reflect, and inspire others?



J Vsiues Quiz - SignatureFD x  $F Loom: Video Messaging for Wori % | $f Loom | Free Screen 8l Video @ % | <+ = o x

« G O & signawrefd.com/values-quiz/ - O N ° :

=t Apps @Y Newlab  [Jl SionstuefD - Sign. « ®Home - Asana ) SignaturefD - Sgrin Q] Teibwind Email S Community Founda., B Charles Sehwat O [E] Calerdly - Signatus, s SigmabureFD Pro AL B SgratureNET - Ba, B (79 Lrkedin @R Mictosol Forms - £ »

e

Our

Approach
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Gel Stared Core Values Generosily Alignment Mext Sleps

Step 2: Core Values Quiz

With a personalized giving plan you'll be able to make an impact that
aligns with your values.
The first step is exploring what values are important to you.
Please select 10 values from the list below.

B Values CQuiz - Sig..mps - | gates-logo-bdasc..png L Show all o




SIGNATURE PORTFOLIO

a community of SIGNATURE

YEAR

SIGNATUREGENEROSITY BLUEPRINT _

CREATED FOR

YEAR

* PURPOSE STATEMENT

.Q%D Your purpose statement clarifies who, what, where and how SIGNATUREG ,,E“,,!H,E,BSQN§TL-IR;;YD ACT I o N F

Based on your background and interests, here is your unique

YEAR

SIGNATUREGENEROSITY STATEMENT

CREATED FOR

Now that you have created a vision for @ THESE ARE MY/OUR SPE

your generosity journey, it is time to
plan your next steps to maximize the

impact of your giving. (D GIVING HIGHLIGHTS

1 Examples: Our family built a Habitat for Humanity home. | joined the Board of a local non profit.

[@ HOW CAN YOUR
|:| RESOURCES O SIGNATURE ADVISOR
What do you have that you are willing to share? PARTNER WITH YOU TO
(Time, Skills/Knowledge, Network/Relationships, Finances) PLAN YOUR GIVING?
v | Open a donor-advised fund
b | Create a budget for giving on a
monthly or annual basis
Help facilitate conversation around | GIVING OVERVIEW TOP FIVE GENEROSITY RECIPIENTS
i | giving goals with family or spouse
Incorporate charitable giving into
j | your overall financial or legacy plan CASH GIFTS $ NAME AMOUNT PURPOSE
Other: | GRANTS FROM DAF $ 1
VALUES
Based on your responses to our Core Values Assessment, il EORALCIEESHOIORCANIZATIONS $ 2
these principles will guide your giving:
2 FAMILY ENGAGEMENT NUMBER OF ORGANIZATIONS 3
How will you engage your children or other family members?
i | AVERAGE GIFT SIZE $ 4

CONTRIBUTIONS TO DAF $

i | CURRENT VALUE OF DAF $

@ VOLUNTEER ENGAGEMENT @ FAMILY ENGAGEMENT



PHILANTHROPIC INCOME/ ESTATE
TAX STRATEGIES

Utilize strategies to potentially reduce or avoid taxable income.

* Retirees may consider donating IRA RMD assets tax free directly to charities

Maximize deductions during years when itemizing:

* Some taxpayers may benefit by alternating between claiming the standard deduction some years and
itemizing deductions other years — “lump” as many deductions (such as charitable contributions) into those
years when itemizing.

* For example, instead of making consistent charitable gifts each year, consider making a large gift in 1 year or
funding a donor-advised fund.

Charitable Gifting to Avoid Estate & Income Tax:

* Gift appreciated assets to charity instead of cash.

* Retirement assets are a very tax inefficient asset to pass to the next generation and are excellent for
testamentary charitable giving.



THE SIMPLICITY OF A

TGIVE

Contribute cash, mutual funds, stocks, real
astate, business interests, restricted stock.

FGrROW

Invest your fund to target tax-free growth
and have more to glve away later.

TGRANT

Enjoy the freedom to make grants from a
single account to multiple organizations.
You have the option to remain anomymous.




DONOR-ADVISED
FUND:

Give cash, murtual

funds, stocks, real JONES EAMILY

estate, privately heid GENEROSITY FUND

or restricted stock _f\\
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- Recommend grants to
Income tax deduction; faworite causes
avold capital tax gains

Go beyond giving cash. A donor-advised fund (OAF provides simplicity. flexibility and
tax efficlency to donors. You can glve most types of assets to a DAF. You recelve an
Immediate Income tax deduction when you contribute, and then you can decide when
to make grants from your online account to the causes you are passionate about.®

SignatureFD partners with multiple donor-advised funds throughout the country, and
your advisor can help you find an appropriate option to maximize your giving.

Beneflts of using a Donor-Advised Fund

SIMPLICITY FLEXIBILITY
Mo complex legal Contribute now and
documents or tax returns grant to non-profits later
TAX EFFICIENCY RECORD-KEEPING
Awvold capltal gains taxes See your entlire giving
on appreclated assets and history and consolidated
your Investment grows gift recelpt In one place
tax-free

EASE
ANONYMITY Racommend grants from
Choose whether to ghve your onling account

anonymously to maintaln
confldentlality



DONOR-ADVISED FUND:

Income tax
deduction;
awodd capital
gains tax

JOMES FAMILY
GEMEROSITY FUND

Recommend granks
to favoribe charities
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SUMMARY

Income Tax Deduction $100,000

Income Tax Savings $30,000

Capital Gains Tax Awvoided £12. 600

In the past, Jim and Janice Jones have made
annual gifts totaling $50.000 to thelr church,
thelr alma mater and the local symphony. The
Joneses” portfolio Includes liquid Investments
valued at $2.5 million, Including 100,000
worth of XY Z stock that Janice purchased
several years ago for $325,000. The Joneses
want to sell XY Z stock but don't like the fact
that thay will pay more than $18,600 In capital
gains tax.

The Joneses” financial advisor recommeands
opening a Donor-Advised Fund (DAF) to fund
thelr charitable giving for the next two years.
By transferring the X¥7Z stock to their DAF,
they recelve an Immeadiate $100,000 Income
tax deduction, which reduces thelr tax burden
by 220,000, In additlon, they are able to avold
almost $19,000 In capltal gains tax that would
have been Incurred If the stock had been sold.

After the stock Is gifted to their DAF, It 1s sold
and the proceeds can be reinvasted In ome

of the Investment pooled funds. Rather than
writing checks to all thelr favorite charlties,

the Joneses can make grants directly from
thelr online account. Thealr financlal advisor
also recommends that they take cash from
thelr previcus checkbook giving and reinvest
that amount into thelr Investrment portfolio to
replace the value of XYZ stock that they gifted.

ASSUMpLons:
Marginal federal and state income rate of 30%
Federal and state capltal gains rate of 21% plus
%.8% Medicare unearned Income tax

Pilease note: This axamole is hypothatical and fior edwcational use ol
The situations, tax rates or return numbers do nol recresant any actual
chents ar imestments. Thars i no assuwrancs bhal the rates dapicated
can or will be achicved Actusd rests will vary Plaams consult with loga)
and fax counsal about suttabiity:
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Disclosures

Important Disclosure Information

Past performance may not be indicative of future results. Different types of investments involve varying degrees of risk.
Therefore, it should not be assumed that future performance of any specific investment or investment strategy (including the
investments and/or investment strategies recommended and/or undertaken by SignatureFD), or any non-investment related
services, will be profitable, equal any historical performance level(s), be suitable for your portfolio or individual situation, or
prove successful. SignatureFD is neither a law firm nor accounting firm, and no portion of its services should be construed as
legal or accounting advice. Please remember that it remains your responsibility to advise SignatureFD, in writing, if there are
any changes in your personal/financial situation or investment objectives for the purpose of reviewing/evaluating/revising our
previous recommendations and/or services, or if you would like to impose, add, or to modify any reasonable restrictions to our
investment advisory services. A copy of our current written disclosure statement discussing our advisory services and fees is
available upon request. The scope of the services to be provided depends upon the terms of the engagement. Historical
performance results for investment indices and/or categories have been provided for general comparison purposes only, and
generally do not reflect the deduction of transaction and/or custodial charges, the deduction of an investment management
fee, nor the impact of taxes, the incurrence of which would have the effect of decreasing historical performance results. It
should not be assumed that your account holdings correspond directly to any comparative indices.

*Retention rate compiled exclusively by SignatureFD. The retention ratio should not be construed by a client or prospective
client as a guarantee that he/she will experience certain level of results if SignatureFD is engaged, or continues to be engaged,
to provide investment advisory services, nor should it be construed as a current or past endorsement of SignatureFD by any of
its clients.
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